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1. Avrixesinevo Meiétnc: G

Ykomog tov Mabnuatoc eivor n kotavomon tov PaciKOV E10AYOYIKOV EVVOIDV
g «eumepiog meddtny (CX), oddd kot TOvV TPOT®V UETPNONG, OTOTUTMOONG Kol
nmopakorovdnone . To pabnuoa omaptiCetor amd Svo KOPLEG EVOTNTEG, Ol OMOLES
«tpéyovvy moapdAinia — (1) Baowég apyés g «eumepiog meddtn» ko (2) Metpikéc
«eumepiog meAdtn». Avtictotya, mapovotdlovtal Bépata 6mmg: (1) Tt cvvieTd Ko TL Ol
«epmepio meAdtn —CX», TO0LG 0POPA, OO TO OQEAN Y10 TIG EMLYEPNGELS/ OPYOUVIGLOVG,
ddpopo pebodoroyikd epyodeion kKo TpdmOL YpNong owtdv (personas, empathy maps,
pain/gain points k.d.), PEATIOTES TPOKTIKEG KO TO OTOTELEGLLATO QVTOV, KAOMG Kot TpOTOL
evBuypdupong g entyeipnong/opyavicpov pe v mpocéyyon g CX. (2) gpyareia
pétpnong oxetikd pe t CX (NPS, CSAT, CES k.4.) koBd¢ kot 0 Tpdmoc €mA0YNG,
YPNONG KOl TApoLGIOoNG QVTOV €161 OoTe vo emttevyBel n opBn maparxorlovOnon kou
olotknom tv d1deopwv evepyEldV, TOL AaUBavouy ydpa 6to TAaiclo PeAtioTonoinong
NG «EUTELPIOG TEAATIY.

H o6woktikn mpooéyyion, mépa omd TV TOPoLGiocn OYETIKOV Oewpntikon
vroBdOpov, Ba meprrapPdver Kuplowg TOALES PLOUOTIKEG OOKNOELS, TOPOVCIACELS KOl
workshops and xatalopévovg emayyeApatiec Tov YOPOL Omd SUPOPES YVOOTEG
EMYEPNOELS TOV OPOUGTNPLOTOLOVVTOL 6TV EALASAL.

1L._Bijia: @



Boowég Apyés & Metpixés Eumeipiog tov Heddn

KaOnynric I Ziourxog

(o) B.J. Pine & J.H. Gilmore (2011). “Welcome to the Experience Economy”, updated edition.

Boston, Mass: Harvard Business Review Press.

(5] Il Zwopkog & A.A. Mavpog (2018), «Epevva kar Metpikég Mapketivyk», Exdooelg

Broken Hill.
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(2) A. Triantafillidou & G. Siomkos (2013), “Summer Camping: An Extraordinary,
Nostalgic, and Interpersonal Experience”, Journal of Vacation Marketing, Vol. 19,

No. 3, pp. 197-208.

(3) A. Triantafillidou & G. Siomkos (2014), “Extraordinary Experience-based
Segmentation: The Case of Greek Summer Campers”,
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1IV. Qpec I'papsiov:

I'pageio:  Kevipiko @ Kr.- 1og 6pogog
Huépes &  Qpeg: AEYTEPA 11.00-13.00
Tniépawva: 210-8203233

e-mail: gsiomkos@aueb.gr

LinkedIn: George J. Siomkos

Twitter: @Siomkos

VII. Yroypewoeic — Aouny MabBnuaroc & BaBuoloyio: 2’\‘

Yvppetroyn & In-class exercises 30%
['pamty E&€Toon 35%
Mini-Project 35%  [BA. Hopaptpua Al
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ANAAYTIKO TIPOI'PAMMA MAOHMATOX

a/a | Hpepopnvio, | Aibovsa Oépata

1 609 | (o) Ewoaywyn kot Atowntikég Aentopépeteg tov Mabnpatog
(B) Erocaywyn oty Owovopia g Epmepiog
(v) H Eumepio Iehdan (CX):
- Eloaywywd, Personas, Customer Journey Mapping, CX Metrics

2 609 | Katepiva Zravpravéa, Emk. KoOnyntpia, Tu. Enikowveoviog &
MME, EKIIA:
“CX, Satisfaction and Loyalty”

3 609 | Xpniotog Towdkag, YnehOvvog Exnaidocvong & Natario Xoipse,

& Store Network Coordinator, Praktiker Hellas:
101

«Workshop: TTpoogyyilovtag ohokAnpopéva v CX: Ecmtepikoc -
E&mtepucoc ITeddnoy

4 609 | Avva Kovkovliy, Client Service Director, MRB Hellas

/
] MRB | «Epevva & Métpnon Customer Satisfaction yio CXMy.

5 609 | Aapaviég Xeparapridons, Group CDO & Head of Retail Products,

Aia ®paykovrn, Head of CX/UX & Aswvidag Maoprag, UX
@ Specialist, Alpha Bank:

« O Pérog tov CX otov Ynolakd Metaoynuatiopo g Alpha Banky

6 609 | AGnva IMoncde, Marketing Manager Chocolate and Bakery,
Mondelez Greece:

Mondelez,

«Ilwg 1 Lacta Xtiler to Consumer Experience péco and Tig
Koapmdvieg to»

7 609 | Avdpsag Kovetavtividong, Senior Consultant, Global Telco Consult

CGIC

(GTC), Speaker, Zvyypapéag:

Odua: «Qpa yro CeX»

-ITow givon n ddpopr Tov TEAATN TNV CAANAETIOPAGT TOV LE pia
emyeipnon.

-I16c0 avtayoviotikn etvan ofjuepa pio «KKAAH» kot «OK»
eEummpémon.

-Ti onuaiver kol Tog eehet v emyeipnon n dnovpyio
CLVOGONLOTOC GTOV KOTAVOAWMTY;

(EEETASELY)




