Karavowvrac tov lleAdn

KaOnyntne I. Zioukxoc

OIKONOMIKO
MANENIETHMIO
AOGHNON

ATHENS UNIVERSITY
OF ECONOMICS
AMND BUSINESS

KATANOQNTAZ TON MNEAATH: METPIKEZ KAl ANAAYZH

Akad. Etog
B’ E§¢apnvo

1. Avrixeginevo Meiétnc:

Nnwpyog I. ZlwpukKog
Ka®nyntig Mdapketivyk

To MdaOnpa avtd dev Ba eivar mapopolo pe kovéva GALO OV €XETE TAPEL £MG
onuepa TNV aKadNUaiky oag (on. Mraivete otnv aibovca d1d0cKaAINS Yo TV TPAOTN
oLVAVINON ®G eXPerts (gumelpoyvmpoves, €dkol) ot Xvpmepipopd tov Koartavolm,
ot Zvumeprpopd tov Tleddtn d10TL TOAV amAd elote Katavolwtés ¢’ OAN oag T (o).
Xvvropa Opwc Bo damotwoete Ot €vog Pacikog okomdg Tov Mabnuotog elval vo
LEWDGEL VTN TV «avTIAnmt eumelpion (perceived expertise) mov €xete, evhoapphvovtag
600G vo avTiAneOeite Ot dev givor 6A0L 01 KOTavalmTES Gav €0dG (dev ivar OA0L 10101 pe
€06g). MdaMorta, elvalr oakpPdg ovT] M HOVOSIKOTNTO TNG CLUTEPLPOPES GAA®V
KOTOVOAWTOV TOL KAveL To medio g Zuuneprpopds Kotavailmt) 1060 evolapépov!

To Mabnuo peAetd kol avaAVEL TOV KOTOVOA®OTH/ TeEAdTn ©¢ anogacifovta. H
EUEaoN TOL SIOETAL OTIC OTPOUTNYIKEG EMMTAOCES TOV YUYOAOYIKOV KOl KOWOVIK®OV
EMOPACENDV TTOL OEYETAL O KATOVOAMTNG GTN OLAPKELD TNG O10dKOGToG AYNG OTOPACEMV.
[MopdAinio, oto Mdadnua, n owdikacio ™G €pevvag oyopag Kot Tng avaAvong g
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CUUTEPLPOPAG TOL OMOTEAEL KeEVIPIKO GEova Yoo TN HEAET OAwv Tov Begpdtwv,
SdIKACIOV Kol @avopevov T Xvurepteopds tov Koatavaroty/ Ieldm. Kevrpuod
POLO TOGO GTNV £peLVa OGO Kol TNV OVAALGN £XOVV GYETIKEG Kot eEEIOIKEVIEVEG LETPIKEG,
o1 omoieg Ba TapovolacToHV Kot Ba QapprocsTovy 6To TAAico Tov Mabnuoatoc.

To MdéOnua eivon oxedtacuévo pe otdyo va xticel Eva Bewpntikd mepiypoppo g
GLUTEPLPOPEG TOL KATOVOA®MTY/ TEAATN ALY Kot Vo fonBncel otnv KoADTEPT KATOVONON
TOV KOTAVOAMTY/ TEAATN Kot TNG ovumepupopds tov. H kotavonon e cuumeptpopdc
TOV KOTOVOAW®TY)/ TEAATN YPNOUOTOIEiTOL amd TO. GVUYXPOVA OGTEAEYN TOv MAPKETIVYK
(MKT) oto oyedaoud otpoamnywkov kot mpoypapudtov MKT kabog ko otov
EMTUYNUEVO GYEOAGLO TPOIOVTMV / VIINPECIDV.

Emopévmg, 600 eivar o1 Bacikoi otdyxor Tov Mabnuatog: (o) vo KoTovoNnceTE Kot
vo «mopadeyteitey OTL dev eivar OAOlL Ol KOTOVOAMTEG 100t pe €odg, kor (B) va
katavonoete 0Tt 0 Ilehatng PpickeTon 6TV «KOpIA» OA®V TOV TPAYUAT®OV TOV Elval Kot
nmov kéver o Marketer (awtd okpipdg amotedel T ovvoeon HETOED ZvpmEPIPOPAg
Kotavailom ko Ztpoatnyikng MKT).

210 mlaiclo tov Mobnuatog, M GUUTEPLPOPE TOL KOTOVOAMTYH/ meEAdTN Oa
OtepeuvnBel amd ovo omtwkés yovieg: (1) omd v omtiky yovio tov dov TOL
KOTOVOA®TY), 0 0TTO10G TPEMEL VO, TAPEL TOIKIAES AmOPAcELS KaONUepVA Yo TPOIOVTO TOL
ayopdletl M ko ypnowonotel Kot (2) amd v onTIKY Yyovie Tov Sevduvtikov GTelé oug
MKT mov ypewdletor v Katavonon NG CLUTEPLPOPES TOV KATAVOAMTY/ TEAdTN
TPOKEWEVOL vo.  avamtOéel, va a&loloynoel Kol Vo  €QOPUOGEL  OTMOTEAEGLOTIKES
otpatnyikeg MKT.

®épata mov koAvmroviow oto MdéOnua meptlopfdvovv: dwdikacioc ANyng
anopdcemv, encgepyacio TANPOPOPIOV, AVIIAMNYELS, TPOCAMGCT GTN UAPKO, OVAUEIEN LLE
T0 TPOidv, HETPNOT Kol OAAXYN OTACE®V, HEOBOJOL £pEuvag ayopds Kol KOTOVOAMTY|,
STPOCHOTIKES EMOPACELS GTI GLUTEPLPOPH TOV KOTAVOAMTY, 0LYOPOUCSTIKT] CUUTEPUPOPE
Kol EMAOYN KOTOGTIUOTOS, KOl TEAOG, EPOPUOYES GTNV TUNUOTOTONOT TG Ayopds, TNV
tomofEtnon Kat TV TPoPoAn TPOIOVI®Y / VINPECLDV.

H aifovoa didackoriog givar évo forum ywo cu{ntnon 6mov 6Aol Ba Exovv v
gukopia vo avTOAAACCOVY Kol VoL O1EPELVOVV 10E€EG, VAL TIG VITOGTNPILOVV Ko ORLOOTKE val
@0avovv ce AMaoelc tpopinubtov MKT.

1. Xvyypounazra:

(o) I'.I. Zubpkog (2018), Zouneprpopad Karavaiwty, Exéoceic Broken Hill. [ywa cuvtopio X]

B) Il Ziovpkog & A.A. Mavpog (2018), Epevva kar Metpixés Mapretivyr, Exddoelg
Broken Hill. [yw cvvtopio XM]

11, Jvurinpouazikn Biffiioypapio:

e M.R. Solomon (2018), Consumer Behavior — Buying, Having, and Being, 12" edition,
Pearson.

e J.P. Peter, and J.C. Olson (2010), Consumer Behavior and Marketing Strategy,
9™ edition, McGraw-Hill/ Irwin.

e D.l. Hawkins, and D.L. Mothersbaugh (2013), Consumer Behavior — Building
Marketing Strategy, 12" international edition, McGraw-Hill.



Karavowvrac tov lleAdn KaOnyntne I. Ziourxoc

e D. lacobucci, and G.A. Churchill, Jr. (2018), Marketing Research —
Methodological Foundations, 12" edition, Earlie Lite Books, Inc.

o L.G. Schiffman, L.L. Kanuk, and H. Hansen (2012), Consumer Behavior — A European
Outlook, 2" edition, Financial Times/ Prentice-Hall (Pearson).

V. Qpec I'papeiov:

TI'popeio: Kevtpwkd Kr.- 1og dpopog
Huépec & Qpeg: AEYTEPA 11.00-13.00
Tniépwva: 210-8203233

e-mail: gsiomkos@aueb.gr

LinkedIn: George J. Siomkos

Twitter: @Siomkos

V. Yroypewoeic — Aoun Mabnuaroc & Baluoloyia:

Svppetoyn & In-class exercises 15%

Quiz #1 30%
Quiz #2 30%
Mini-Project (atopko) 25%  [BA. TTopaptnua Al
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ANAAYTIKO TIPOI'PAMMA MAOHMATOX

a/a | Hpepopnvio, | Aibovsa Oépota Aokt YAy
)y M
1 609 | (o) Ewcaywyn kot Atoikntikég AenTOUEPELEG TOV
Mobnuatog
(B) Eloaywyn ot Zvunepipopd tov Koatovaiwt/ 1
[Teddtn (Z£.K.)
(v) 'Epevva & Avéivon Z.K. 2 1, 3-10
(0) Tunuartomoinon Ayopag & TomoBétnon 3
ITpoidvtoc (an overview)
2 609 | (o) Awdikacio AMyng Anopdoewv & Eneéepyacia 4
[TAnpogopidv
(B) Avtianyn Katavaiot 5
(y) Avauei&n, Mdabnon & Ipooniwon Kotovaiwt/ 6
[Teldn
3 609 | (o) Avtoewkova kat [Ipocomuotra Katovolotn 7
(B) Zynuatiopog, Métpnon & Alhayn Xtdoemv 8
Kotavorotov & el
4 609
QUIZ #1
(a) Anpoypagikd Xopaktmpiotikd Koatoavoaiotdv/ 9
Owoyévero & Nowkokvpid
(B) A&ieg, Tpdmog Zomg kot Poyoypapikd 10
Xapaxtnpiotikd Katavoiot)
5 609 | (o) Kovitovpa & Z.K. 11
(B) KaBodnyntég I'vopune, Opddeg Avagpopac & 13
Emdpdoeig [epiotaong
6 609 | (o) Customer Metrics (Metpuéc ITeddtn kot 12,14
Ayopég)
(B) Emopdoeig Kataotnpuotog kot AyopacTtikn 14
XoumepLpopa
(v) O Katavaiwtg Mddag 18
7 609 | Epevva X.K./ Ayopég II:
Guest Speaker: Anuntpng A. Mavpog, Atevfovov
>vuPfovioc MRB Hellas S.A.
QUIZ #2 (EEETAXEIY)




