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1. Avrikeiuegvo Meiétnc:

To MéOnua avtd dev Ba eivar mapdpoo pe kavéva GAAO mov €xete mAPEL EmG
onNuePO otV aKadNUaiky cog (on. Mnaivete otnv aifovca dOAcKOMAS Yo TNV TPAOTN
oLVAVTNON G EXPErts (epmelpoyvopoves, €dtkol) otn Xvunepipopd tov Katavaiwty,
ot Zvumeprpopd tov Ileddtn d10TL ToAD amhd elote koaTavoAwTég 67 OAN cog T Con.
2ovtopo Opmg Bo damiotdoete Ot évag Pacikdg okomdg tov Mabnpatog eivar va
LEWDOEL aVTN TV «avTAnme eumeipion (perceived expertise) mov £xete, evhappbvovtag
c0G v ovTIANQOeite OTL Oev givar GAOL 01 KATAVOAW®TEG Gav €60G (dev givatl Aot 10101 pe

€001C).

Mdahiota, elvar axpiPdg vty 1M HOVOOIKOTNTO TNG GULUTEPLPOPAS GAA®V

KATOVOA®TOV TOV KAvEL To Tedio TG Zuumeprpopds Katavaiwt toco evolapépov!
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To MdéOnua peretd kot avarldel Tov Katovolot)/ teldtn og onogacilovta. H
€UQOOT TOL OIOETOL OTIG OTPUTNYIKEG EMUTTAOOCELS TOV YUYOAOYIKOV KOl KOWOVIKOV
EMOPAGEMY TOV OEYETOL O KATAVAAMTNG TN SLAPKELD TNG OUOTIKAGTIAG AMYNG OTTOPAGEWDV.
[Mopdiinio, oto Mdabnua, n ddikacio TG €pevVog ayopds Kot Tng OvOAVoNG NG
GUUTEPLPOPAG TOL OMOTEAEL KEVIPIKO dAEova Yoo TN HEAET] OAwv Tev Bgudtov,
SdIKACIOV Kot @avopevov g Xvurepteopds tov Koatavaroty/ Ieldm. Kevrpuod
POLO TOGO GTNV £peVVa OGO Kol TNV OVAALGN £XOVV GYETIKEG Kot EEIOIKEVIEVEG LETPIKEG,
o1 omoieg Ba TapovolacToHV Kot Bo papprocsTovy 6To TAAiclo Tov Mabnuoatoc.

To MdaOnua eivor oxedtacpuévo pe 6tdYo va xticetl Eva Bewpntikd Tepiypappo g
GLUTEPLPOPEG TOL KATOVOAMTY/ TEAATN 0ALA Kot Vo fonBncel otnv KoADTEPT KATOVONON
TOV KOTAVOAMTY/ TEAATN Kot TNG ovumepupopds tov. H kotavonon e cuumeptpopdc
TOV KOTOVOAW®TY)/ TEAATN YPNOUOTOIEiTOL amd T GVUYYpOve GTEAEYN TOv MAPKETIVYK
(MKT) oto oyedaoud otpoamnywkov kot mpoypapudtov MKT kabog ko otov
EMTUYNUEVO GYEOAGUO TPOIOVTMV / VIINPECIDOV.

Emopévmg, 600 eivar o1 Bacikoi otdyor tov Mabnuatog: (o) vo KoTovoNnceTe Kot
Vo «mopadeyteitey OTL dev eivar OAOl Ol KoTavoA®TéG 0ot pe eodc, kot (B) va
katavonoete 6t o [lehatng PpiokeTor oV «KoPOd» OA®V TOV TPOyUAT®V TOV £lvor Kot
mov kéver o Marketer (awtd okpiPdg amotedei T ovvoeon HETOED ZVUTEPIPOPAG
Katoavolot) kot Ztpatnywng MKT).

210 mlaiclo tov MoONuaTog, 1 GUUTEPLPOPE TOL KOTOVOAMTYH/ meEAdTn Oa
OtepeuvnBel amd ovo omtkés yovieg: (1) omd v omtiky yovio tov dov TOL
KOTOVOA®TY), 0 000G TPEMEL VO, TAPEL TOIKIAES AmOPAcELS Kabnuepva Yo TPOIdVTO TOL
ayopdlet M ko ypnowonotel Kot (2) amd v onTIKn Yovio Tov d1evfuvTikod GTEAEYOVGS
MKT mov ypewdletor v Katavonon NG CLUTEPLPOPES TOV KOTAVOAMTY/ TEAdTN
TPOKEWEVOL vo.  avamtOéel, va a&loloynoel Kot Vo €QOPUOGEL  OTOTEAEGLOTIKES
otpatnyikeg MKT.

®épata mov koAvmToviow oto MdéOnua meptlopfdvovv: dwdikacio ANyng
anopdcenv, encgepyacio TANPOPOPLOV, AVIIANYELS, TPOCAMGCT GTN UAPKO, OVAUEEN LE
T0 TPOidV, HETPNOT Kol OAAXYN] OTACE®V, HEBOJOL £peuvag ayopds Kol KOTOVOAMTY|,
OLOTPOCMOTIKES EMOPACELS OTN GUUTEPIPOPE TOL KATAVOAMTY, AYOPOSTIKY] GUUTEPLPOPEL
Kol EMAOYN KOTOOGTILOTOS, KOl TEAOG, EPOPUOYES GTNV TUNUOTOTOINOT TG oyopds, TNV
tomofétnon ko TNV TPofoin TPOIOVI®Y / LINPECLOV.

H aifovoa didackoriog givar évo forum ywo cu{intnon 6mov 6Aol Ba Exovv v
gukopia vo avTOAAACGOLY Kol VO OIEPELVOVV 10EEG, VAL TIG VITOGTNPILOLV Kot OPLAdTKE Vol
@0avouv ce AMaoelc tpopinubrtov MKT.

1l Xvyypounozra:

(o) I'.I. Zwbukog (2018), Zvumepipopa Karavalwt, 5" éxdoon, Exdoceig Broken Hill. [ywa
ovvtouio X]

® I'l. Zivpkog & A.A. Mavpog (2018), Epevva kou Metpixéc Mapretvyk, Exdocelg
Broken Hill. [yw cvvtopio XM]
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11, Jvurinpouatikn Biffiioypapio:

e M.R. Solomon (2018), Consumer Behavior — Buying, Having, and Being, 12" edition,
Pearson.

e J.P. Peter, and J.C. Olson (2010), Consumer Behavior and Marketing Strategy,
9t edition, McGraw-Hill/ Irwin.

e D.I. Hawkins, and D.L. Mothersbaugh (2013), Consumer Behavior — Building
Marketing Strategy, 12" international edition, McGraw-Hill.

e D. lacobucci, and G.A. Churchill, Jr. (2018), Marketing Research —
Methodological Foundations, 12" edition, Earlie Lite Books, Inc.

e L.G. Schiffman, L.L. Kanuk, and H. Hansen (2012), Consumer Behavior — A European
Outlook, 2" edition, Financial Times/ Prentice-Hall (Pearson).

V. Qpec I'papeiov:

Tpageio: Kevipikd Kt.- 1og 6popog
Huépec & Qpec: AEYTEPA 11.00-13.00
Tniépawvo: 210-8203233

e-mail: gsiomkos@aueb.gr

LinkedIn: George J. Siomkos

Twitter: @Siomkos

V. Yroypewoeic — Aounn MaOnuaroc & BalOuoloyia:

Svppetoyn & In-class exercises 10%
Quiz #1 20%
Quiz #2 20%
CX Workshop/ Group Project 50%  [BA. [Tapdaptnua A
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ANAAYTIKO TIPOI'PAMMA MAOHMATOX

a/a | Hpepopnvio, | Aibovsa Oépota Aokt YAy
py M
1 812 | (o) Ewoaywyn kot Atoikntikég AEnTOUEPELEG TOV
Mobnuatog
(B) Eloaywyn ot Zvunepipopd tov Kotovaiwt/ 1
ITeddt (Z.K))
2 (o) 'Epevva & Avaivon Z.K. 2 1, 3-10
(B) Tunuotomoinom Ayopdc & TomoBétnon 3
ITpoidvtoc (an overview)
3 (o) Aradikaoio Afyng Anogdoewv & Eneéepyaciao 4
[TAnpogopidv
(B) Avtianynm Kotavalm 5
4 (o) Avapeién, Mabnon & Ipooniwon Kotovaiwt/ 6
[Teddn
(B) Avtogikdva kot [Tpocwmikdmra Koatavolot 7
5 Zymuotiopoc, Métpnon & AArayn Ztdcewv 8
Kartavarotov & Enucowvovieg ITetBovg
6
QUIZ #1
(a) Anpoypagikd Xopaktmpiotikd Koatoavorotdv/ 9
Owoyévero & Nowkokvpid
(B) A&ieg, Tpdmog Zomg kot Poyoypapikd 10
Xapaxtnpiotikd Katavoiot)
7 (o) KovAtovpa & Z.K. 11
(B) KaBodnyntég I'vopne, Opddeg Avapopac & 12
Emwpdaoeig [epiotaong
8 (o) Customer Metrics (Metpucég TTeldtn ko 12,14
Ayopég)
(B) Emiloyn Kataotpatog kot AyopacTtikn 13
XoumepLpopad
(v) O Kartavalomg Mddag 17
9 BN | TTopovoioon: “Consumer & Market Analysis”
HELLASSAT 1 Avva KovkovAn, Client Service Director
MRB HELLAS S.A.
http://www.mrb.gr
10
QUIZ #2
H Eunepia tov [Teddtn (CX) & 1 Awaygipion g 18
(CXM)
11 101 | Workshop — Day 1:
-Journey Prioritization
-Segmentation to Personas
-Empathy Mapping (Persona Deep-Diving)
12 101 | Workshop — Day 2:

-Journey ldentification & Mapping (current state)



http://www.mrb.gr/
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-Evaluation of current state journey (pain points, gain
points, moments of truth, channels, etc)

13

101

Workshop — Day 3:

-Journey Transformation (recommendations,
prioritization of recommendations)

-Agile scrum (prototyping and piloting)
-CX Governance

-CX Metrics

— e T e

“Please stop saying
it’s all about the journecy.”




