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I. Avtikeipevo MeA€tng

KaAwonpBOate otov koopo tng Epmneipiag MeAatn! e pa emoxny oOmou n
Sladpopormnoinon Twv emnixeprnoswyv dev Baciletal LOVO OTNV TOLOTNTO TOU MPOIOVTOC
| TNG UTNPEoiaG, AN KOl OTNV EUMELPLA TTOU TTPOOHEPOUV OTOUG TTEAATEG TOUG, N
Awaxeipion tng Epmewpiag MeAdtn (Customer Experience Management - CXM)
QVASELKVUETOL OE OTPOTNYLKO TIAEOVEKTNUA. MAE0OV, EMIXELPHOELS OVA TOV KOOHO
npoonaBolv va SladopomonBouv ce €va véo TediO aviaywviopoU — auTO TNG
Eunelplag NeAhdatn (CX) pe okomd va amodpUyouv TNV EUMOPEUHATOMOINON
(commercialization) Twv MPoiOGVTWV TOUG KAl KAT ETMEKTACN TOV QVIAYWVIOUO UE
Baon tnv Twn. To mMapov uabnua ocoag MPooKaAel va avakaAUWPETE TIC apXEC, TLG
HeBSGSouC Kal TIG BEATLOTEG TIPAKTIKEG TIOU SlapopPwVouV POVASLKEG, AEEXAOTEC
EUMELPLEG yLa TOUG MEAATEC KAl CUMPBAAAOUV OTNV ETILTUXLO TWV OPYAVIOUWV.

TLOa paBete o€ AUTO TO LAONUQ

Méoa amod pa cuyxpovn Kal Siadpaotik mpooéyylon, Ba efepeuvoouvpe: Tig
Baolkég apxeg tng CX kol mw¢ auth emnpedlel v npoonAwon (loyalty) kat tnv
kepdodoplia Twv emxelproswyv. Ta anapaitnta epyaleia kat pebddoug €peuvag yla
TNV QmoTEAEOUATIK avaAuon, TapoakoAouBbnon kat Stoiknon tg «Epmelpiag
NeAatn» (CX). Tigc Baowkeg €vvoleg mou amrtovral tng CX (evdetktika, «H Owvr Tou
MNeAatn» (VoC), «H Owvn twv Epyalopévwv» (VoC), onueia emadng (touchpoints),
Personas, Customer Journey Mapping, empathy maps k.d.), kaBwg emiong ta
epyaleia kot tig peBodoAoyieg MOCOTIKWY KOL TIOLOTIKWY OVAAUCEWVY KoL LETPLKWY,
LE OKOTIO TNV KATAVONON TWV TPOCSOKLWY KAl OVOYKWV ToU TIEAATH, AN Kal TwV
TPOMWV aAANAOETSPAOAG TOU UE TNV ETIXEIPNON/OPYAVIOUO HE UETPAOLUO TPOTIO.
TéAog, Ba e€epeuvnBolv oL véeg Texvoloyieg kat n enidpacn toug otn dtapopdwon
TIPOCWTIOTIOLNHEVWVY KOL OVOPWTTOKEVTPLKWVY EUTIELPLWV.



Mari va aocxoAnOeite pe to CXM;

H Eunelpla MeAdtn Sev elval amAwg €va TUAUA TNG EMLXELPNMOTLKAG OTPATNYLKAG,
oAAQ €vag KataAUTNG Tou StapopdwveL TN Grjpn, TNV avamtuén kot tnv kepdodopia
uLag emixeipnong/ evog opyaviopou (brand). Ze évav kOGO OTOU OL TPOCSOKIEG TWV
katavalwtwv e€eAiooovtal Slapkwe, Ol EMIXEPAOELS TIou emevéuouv oe CXM
OTTOKTOUV LOXUPO OVTOYWVLOTLKO TTAEOVEKTN AL,
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Il. Qpeg Mpadeiov/ Emkowvwvia

Mpadeio: Kevipikd Ktrpuo - 1°° dpodog

Huépeg & Qpecg: Asutépa 11:00 — 12:00 (katomiv pavtefol péow email)
TnAédwvo: 210. 8203233 e-mail: gsiomkos@aueb.gr

e-class Mabnuartog: https://eclass.aueb.gr/courses/ODE531/

LinkedIn: George J. Siomkos Mpoowriko Site: http://www.siomkos.gr
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IV. AvaAutiko Mpoypappa

a/a | AEYTEPA QPEZ OEMA/TA KEDANAIA
1 09.00-11.00 | Elcaywyn oto Madnua & AoknTika O£pata
2 10/3 11.00-13.00 | H Owovopia tng Eumetpiag & n Epmelpia tou 1
MNeAatn (CX)
3 09.00-11.00 | Design Thinking & Service Design 2
4 17/3 11.00-13.00 | -Zuunepidpopa KatavaAwrtr/ Mehdtn 3
“Epeuva ylia CXM 4
5 09.00-11.00 | -Ztpatnytkog Zxedlacpog CX & to Ixédlo CX 5
24/3 -Aoiknon Epmelpiag Meldrn 11
6 11.00-13.00 | Anpioupyia Personas 6
7 09.00-11.00 | Xaptoypadnon tou Ta&dlol tou MeAadtn 8
31/3 (Customer Journey Mapping)
8 11.00-13.00 | Storytelling & Xaptoypadnon lotoplwyv 7
(Storymapping)
9 09.00-11.00 | Voice of Business (VoB) 9
7/4
10 11.00-13.00 | 2xebl00u0G Epnelplwv 10
11 09.00-11.00 | Métpnon tng CX: Metpikég & Epyaleia | 12,13
28/4
12 11.00-13.00 | Métpnon tng CX: Metpikeg & Epyaleia ll 12,13
13 09.00-11.00 | Ouadbikéc Epyaoiec: Progress Report via MS
5/5 Teams
14 11.00-13.00 | Dr. Nikolaos Dimitriadis | Head of Applied via MS
Neuroscience Lab and Services: “Applying Teams
Neuroscience in Business: Past, Present and
Future”
15 09.00-11.00 | Dimitrios Konstantakatos | CX & Service Design
16 12/5 11.00-13.00 | // Senior Manager & Alexandros Veros | EY
wavespace Leader: “CX Methods & Use Cases”
17 09.00-11.00 | Ouadikéc Epyaaieg: Progress Report
18 19/5 11.00-13.00 | Mark Lindop | Partner, Creative Director, EY
Innovation and Experience Design: “User
Experience = Brand Experience”
19 09.00-11.00 | Kostas Boultadakis | Senior Manager — Strategy
26/5 and Digital Marketing // Elisavet Vlachopoulou |
20 11.00-13.00 | Senior Digital Marketer // Vasilis Vasilakakos |
Manager - Web Analyst: “Elevating business
performance through Digital Marketing”




